| NEW MISSION SYSTEMS ON OLD PLATFORMS
| ATE’s modernised Mi-24 helicopter for a North African client

-

i ithin a few years South |
{ African private-sector
i defence systems com-

| pany Advanced Technologies &
| Engineering (ATE) hopes to be
| earning up to €40-million annually |
| as aresult of the memorandum of
. understanding (MoU) it recently
- signed with Brazilian aviation com-

- pany Helibras.

systems, and is seeking to enter

- the Latin American market, while

. Helibras assembles, maintains,
 refurbishes, repairs, and supplies

training for helicopters designed by
. European group Eurocopter, which

. is also the technological sharcholder :

. in the Brazilian company.

for almost 30 years and their facili-

| ties are covered by certification from
| Eurocopter, the Brazilian military
. and civilian aviation authorities, and
 the (US) Federal Aviation Administra- |
| tion,” explains ATE director Lorris :

Duncker. “On the other side, you |
have us — specialists in integrating
mission systems, and upgrading sys-
tems with a strong integration and |
qualification capability. {

“Therefore, the two companies |
considered it complementary to
join their strengths and cooper- |
ate in the Latin American market |

. in the field of helicopter modern- :
ATE is an integrator of mission

isation and to participate in ac-
quisition programmes which have
specific and complex systems de- |

. velopment and integration require- |

ments,” he adds.

“This is an exclusive agreement |
between the two companies and |
will be executed on a case-by-case |

i basis, as per project under consid-

“With 50% of turbine-powered °
i helicopters in Brazil being Helibras/ |
. Eurocopter products, we felt Helibras
| was a strong partner to team up
| with — they have been operating

eration.”
Initially, there will be a specific |
focus on projects launched in Brazil |
and ATE intends, in time, to estab-
lish a facility in that country. In fact, |
this MoU was developed and signed
against the backdrop of a specific
emerging Brazilian programme,
which led Helibras to start looking
for a partner such as ATE. i
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